


Profit through increased sales
with SAVVY customer reward
scheme
SAVVY simply helps you to:

•  Increase sales with regular customers and
win new customers

•  Keep customers coming back with
immediate discount incentives

Customers prefer direct purchase discounts.
Speak to any consumer; it is easy to
understand why everyone prefers immediate
cash discount to loyalty points in exchange
for goods/services.

Reward your customers with discounts based
on how much they spend and how soon they
shop again. Regular shoppers feel increased
discounts link to how much they spend and
how soon they shop again with you.

SAVVY card entices consumers to:

Shop more with you to get higher
discounts.

Come back sooner to enjoy bonus
discounts.

How does SAVVY increase your sales?
SAVVY attracts customers back regularly to purchase more.
Sales revenues can increase 20% to 30% by more repeat
customers. You also attract other SAVVY cardholders to be
your new customers.

What does SAVVY cost?
The Savvy scheme is structured to be affordable. It pays for
itself through increased profits.

Why do you need SAVVY?
It gives you an edge over your competitors. Can you afford
not to have it?

How do you gain new customers?
When each shop gives out 100 cards to their valued clients,
200 shops would circulate 20,000 cards. Every 1% of SAVVY
cardholders translate to 200 potential new customers! What’s
more, the SAVVY scheme accommodates 64,000 shops!

How else do consumers benefit?
Each SAVVY card allows consumer to register at up to 54
shops. This means that they can shop with any SAVVY
member shops to enjoy direct purchase discounts using only
ONE card.

How does SAVVY calculate discounts?

1.Regular Discount.  You may set 20 discount levels
within an $8,000 Total Spending amount.

The example below illustrates how each $200 spent earns
a 0.5% increase in discount in a shop which set its maximum
Total Spending at $4,000.*

Total Spending $ % Discount*
0 – 199 2.5
200 – 399 3.0
400 – 599 3.5
600 – 799 4.0
800 – 999 4.5
1000 – 1199 5.0
1200 – 1399 5.5
1400 – 1599 6.0
1600 – 1799 6.5
1800 – 1999 7.0
2000 – 2199 7.5
2200 – 2399 8.0
2400 – 2599 8.5
2600 – 2799 9.0
2800 – 2999 9.5
3000 – 3199 10.0
3200 – 3399 10.5
3400 – 3599 11.0
3600 – 3799 11.5
3800 – 3999 12.0
Exceeds 4000 12.5

Total Spending accumulates so long as there is a purchase
within a stipulated Shopping Period. If the Shopping Period
is exceeded, the discount may be reduced.*

2. Bonus Discount.  You may also set the Frequency
Period* for customers who return sooner to enjoy additional
discount.

Frequency (days) % Bonus Discount*
  7 +2.0
14 +1.5
30 +1.0

       Exceeds 30 days Regular Discount only

* Notes:
1. Individual SAVVY shops may stipulate their own Total Spending limit
(not exceeding $8,000), Shopping Periods, Frequency Periods and
Discount Quantum.

2. You have full control on the discounts from your own shop floor; SAVVY
only serves as your tool. There are no central database and no
hidden administrative costs.

3. Each SAVVY member shop is provided with a Shop Code. The SAVVY
card tracks the purchase history by tagging the Total Spending and Last
Date of Purchase to the corresponding Shop Code.
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